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Attorneys: Karen M. Authement & Jason N. Greenberg

Caring,
Dedicated and
Experienced
Attorneys
Providing
Qua/ity Lega/

Services.

Estate The KMA Law Office assists with Personal Car accide.nt.s .
) Wills, Trusts, Powers of Attorney;, . and work injuries.
P /ﬂ”’””’”’ﬂf Advance Directives, and Estate / njury. We get the benefits
Administration Probate. Significant available for injured
life events require periodic review individuals.
of your Estate Planning documents.

B[g Firm Services With
Small Firm Personal Attention

Schedule Your Consultation Today
to see if our Simple Will Package is right for you!

karen@kma-law.com 540 Ritchie Highway, Suite 201 Office: 410-777-8646
www.kma-law.com Severna Park, MD 21146 Fax: 410-777-8642



#1 Waterfront Real Estate Agent in Maryland

100%
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5-STAR REVIEWS

Brad got my purchase done when
no other realtor could and recently
sold another home for me in 3 days!

- Melissa S.

We have worked with several realtors
over the years and hands down, Brad
was the most knowledgeable about the
market. Our home went under contract
within the first day of being listed and
Brad then helped us negotiate our
dream home on the water just two days
later.

- Beth. P

Brad Kappel
Senior Vice President

m +1 410 279 9476
We got a lot more than full ask for our property due, o +1 410 280 5600

in large part, to Brad's outstanding negotiating skills.
-Daniel O

brad.kappel@sothebysrealty.com
bradkappel.com

Annapolis Brokerage 209 Main Street Annapolis, MD

TTR | Sotheby’s

INTERNATIONAL REALTY

You Deserve the Best
u Vv @[E

Visit BradKappel.com to
Make Your Move in 2022! e SZS S termtonl el A LG Al

to Sotheby’s International Realty Affiliates LLC. Each Office Is
Independently Owned And Operated. SIR1
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Love Where You Live

\T/\r/];bll\gaTtéam what subject to
of CENTURY write about for
21 New this year’s real
Millennium estate edition, |
found my writing
muse via a

friend’s Insta-

gram comment,
“Love Where You Live.” This comment was in
response to a reel | posted about my Saturday
around Severna Park with my wife, Ashleigh, and
our two boys, Luke and Cooper.

More on that day in just a moment, but the
comment made me think of the most famous
saying in our industry: “The three most important
things when determining value in real estate are
location, location, location.” Luckily for those of
us reading the Severna Park Voice, we have so
much to be thankful for in regard to location. The
value of Severna Park real estate has never been
higher thanks in large part to the community that
we all call home. ‘ ‘

During a recent Saturday, we woke up early Luckily for those of us reading ’_[he Severna Park_ Voice, we
and walked to The Big Bean via the B&A Trail have so much to be thankful for in regard to location. The
for coffee and donuts. Our next stop was value of Severna Park real estate has never been higher

Olde Tyme Barber Shop to get the Wyble bros _ :
thanks in large part to the community that we all call home.”

Continued on page 12
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DIY Title Work

Brad Walsh
Eagle Title

ith most home improvement proj-
W ects that homeowners undertake

on their own, if they don’t know
exactly what they are doing, they could be
causing more harm than good. The same
is true when homeowners modify how their
home is titled, or what | call “DIY title work.”

While some consumers hire a real estate

attorney to draft the deed to their home,
others rely on examples and forms avail-
able on the internet, or discount services
that generate legal documents from stock,
non-specific templates. This decision
can be extremely costly if the appropriate
components of the deed are missing. For
a deed to effectively transfer real property,
it must include the names of the parties
involved, a description of the property that

identifies it with reasonable certainty, and
it must be appropriately executed and ac-
knowledged prior to its recordation among
the land records. While not required, the
designation of the tenancy is also critical.
The tenancy dictates the ownership in-
terests in the property and certain survi-
vorship characteristics by identifying who
may own the property after the death of an
owner. Tenancy is also important because
certain designations have the additional

benefit of protecting the property from
judgment creditors of one or more owners.
Unfortunately, sometimes we see deeds
that either lack a complete legal descrip-
tion, omit the tenancy of the owners, or are
technically deficient because they are not
appropriately executed and acknowledged.
Often, people elect to add their children
or trusted family member to the title of their

Continued on page 14
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If you’re thinking about moving into a new home or using your
home’s equity to renovate, your first step is speaking to a mortgage
professional that can taylor a loan to fit your financial needs and goals.

Marshall Feldman  Corey Martino ~ Pat Hunter Brad Fowler
Branch Sales Manager  Licensed LO Assistant Loan Officer ~ Branch Sales Manager
NMLS ID# 141786 NMLS ID# 1254887 NMLS ID# 2070811 NMLS ID# 455859
410.279.3529 443.261.2132 443.974.3817 703.254.6658
Jackie Northrop  Brendan Fowler Tony Leighty Mike Archer
Loan Officer Licensed LO Assistant Mortgage Consultant Branch Sales Manager
NMLS ID# 2002359 NMLS ID# 2093882  NMLS ID# 1525341 NMLS ID# 476343 SEVERNA PARK BRANCH
410.490.7795 443.683.3444 443.623.3882 443.226.2030

Branch NMLS ID 875197

410.544.5656 | 231 Najoles Road, Suite 235 | Millersville, MD 21108

This is not a guarantee to extend consumer credit. All loans are subject to credit approval and property appraisal. First Home
Mortgage Corporation NMLS ID #71603 (www.nmlsconsumeraccess.org)
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“Mortgage Local” Offers Many Benefits

Tony
Leighty
Mortgage
Consultant
First Home
Mortgage

— Severna Park
Branch

imes are changing.
TThe stock market has

dropped. The Federal
Reserve has raised rates mul-
tiple times. Mortgage interest
rates continue to rise. Home
supply inventory is getting only
a little better, but home prices
remain high. It’s still a sell-
er’'s market.

Navigating and securing a
mortgage today with a trusted,
local mortgage consultant is
now more important than ever.
“Mortgaging local” is your key
to success.

There are direct benefits
and indirect benefits of “mort-
gage local.” Let’s take a dive
into one from each. Direct

benefit: local market
knowledge. Special down
payment assistance programs
are usually hyper localized.
The Maryland Mortgage Pro-
gram is a state-run program to
help make the initial invest-
ment into homeownership
more affordable by providing
down payment assistance.
There are many tiers of the
program, but the design is to
help people with down pay-
ment funds. The direct benefit
to the borrower would be the
funds obtained from these
programs and can be the
difference between becoming
a homeowner or not. A local
lender would have the knowl-
edge of these programs, over
a nationwide lender.

Indirect benefit: peace
of mind. Generally speaking
(and this can be subjective by
interpretation, but I'm speaking
for myself), your local mort-
gage professional will care
more deeply for their clients

as they live in the community
they serve. We have a respon-
sibility to help one another, to
look out for our neighbors, and
it's more apparent when your
clients can literally become
your neighbors. Our kids play
on the same teams, we shop
in the same shopping cen-
ters, and we share the same
values. With peace of mind
comes the assurance that
you'll be advised in your best
interests, you'll be communi-
cated with, and you'll be able
to get answers to your ques-
tions quickly.

Merely answering the phone
on an evening or weekend
can go a long way to establish
trust and peace of mind for
someone dealing with quite
possibly their largest financial
transaction of their lives. It's
something that’s inherently
unquantifiable but incredibly
important, nonetheless.

Let’s face it, home mort-
gages aren’t exactly the most

exciting thing in the world.
Most people perform a home
transaction every seven to 10
years, so the terminology isn’t
something that you are entirely
familiar with. Some take it as
an overwhelming experience.
One that they just want to get
over with because the end
game is a new home. They
suck it up and do whatever is
needed to finalize it just to get
to the closing table. For me,
that’s an awful take on it. You
would think that with some-
thing so significant, you'd want
to remember it in a positive
light. It’s the experience for
me. That’s what I've always
wanted to bring to the table,
and at its core, that’s the
essence of what it means to
mortgage local.

For a one-on-one mortgage
consultation for your next
purchase or refinance, contact
Tony Leighty at tleighty@firsth-
ome.com or 443-623-3882. I}

Navigating and
securing a mortgage
today with a trusted,
local mortgage
consultant is now more
important than ever.
‘Mortgaging local’ is
your key to success.”
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Dawn and David Orso

money, Dawn said, has gone to grassroots
organizations in Anne Arundel County.

“This month, we continue to support a 5K for a friend of
ours who passed away from ovarian cancer,” Dawn said,
referring to the Stefanie Ashdown 5K. “We are also heavily
involved in the Severna Park Community Center, and in a
few weeks, we will kick off our annual Halloween costume
drive to donate to Sarah’s House.”

That’s just a sample of the work they do and the causes
that are close to their hearts. They have also supported an
end-of-year toy drive for EllaStrong, which gives new toys
to Believe In Tomorrow and to kids at Children’s National
Hospital, Johns Hopkins Children’s Center and Luminis
Health Anne Arundel Medical Center, Backpack Buddies,
The Light House shelter, Arundel House of Hope and Be-
nevolent Baskets.

“] like the toy drive because it gives an opportunity for
everyone in the community to be involved in doing good
for one another, whether the people donating are clients
or not,” Dawn said. “We post pictures on social media, so
when people give us donations, they can see that their
donations are impacting their local community.”

At the heart of the community is the Severna Park Com-
munity Center, where David served as chairman of the
board from 2014 to 2020. He was recognized as the com-
munity center’s honoree during its 2022 gala in April.

“Many years ago, Andy Borland (SPCC board of direc-
tors, emeritus) told me, ‘Whatever you give to this commu-
nity, you’ll get back tenfold,”” David said before the gala in
April. “As | got older, | realized that | wanted to get more
and more connected to this vibrant community and join a
bigger communal family.”

September 2022 9

David is ruthlessly committed to being the absolute best profes-
sional so that his clients have every advantage in the marketplace.
Readers of the Severna Park Voice have voted him Best Real
Estate Agent or runner-up 10 times. What's Up? Media readers
voted David Orso’s team as the "Best Of” in 2016, 2017, 2018,
2019, 2020 and 2022,

To date, David has represented 1,282 clients and sold more than
$600 million in real estate, demonstrating a proven track record
of success. To get started on the journey of buying or selling
your home, contact the David Orso Team of Berkshire Hathaway
HomeServices PenFed Realty at 443-372-7171 or david@davidor-
so.com. Learn more by visiting www.davidorso.com.
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Maryland Mortgage Program Announces Diversification

Of Loan Products

Additional Financial Assistance
Available Now For Homebuyers

Development’s Maryland Mortgage Program launched

new loan products in July to provide more flexible
options of down payment and closing cost assistance. The
Maryland Mortgage Program has been the state’s flagship
homeownership program for over 40 years, and for the past
three years, has averaged over $1 billion in home loan reser-
vations, helping about 4,000 Marylanders get into their dream
home each year.

“In this challenging housing climate, when interest rates
are increasing and affordable housing inventory is low, the
state of Maryland is always looking for innovative offerings to
make homeownership affordable,” said Kenneth Holt, secre-
tary of the Maryland Department of Housing and Community
Development. “Our Maryland Mortgage Program is nationally
recognized for a diversified product line, and we are con-
stantly evaluating new products that give Marylanders the
best option for homeownership.”

T he Maryland Department of Housing and Community

Continued on page 14

We LIVE, WORK and PLAY here.

We are experienced LOCAL real estate agents
who specialize in YOUR area.

Let’s meet and we can create a plan that works for YOU!

w HELLO Betty Batty, Hello Home of Compass, Team Leader | Realtor®
H

HOMLE, b 3018327609 | O: 410.429.7425 | 1 Park Place #12 , Annapolis, MD 21401

OF COMPASS

Preparing to DOWNSIZE

with Hello Home
of Compass Real Estate

Strategies for stress-free
& successful downsizing.

Including timelines, tips, and tricks to
get you ready for your move.

Learn about COMPASS CONCIERGE

Special Guest Speaker,
Susie Salinas,
SYSTEMS BY SUSIE

Join us for coffee, donuts from the Donut
Shack, open and casual conversation.

Thursday, Sept. 22, 2022
10 -11:30am
Severna Park Community Center

REGISTER: https://bit.ly/3PYSdD



When They Brown And Fall Down, Rake!

Here are some quick tips damage, get those drainage If you have concerns with
Nick from SERVPRO of Annapolis/ problems addressed before a commercial property hav-
Whittles Severna Park. the leaves fall. ing an emergency plan, let a
SERVPRO of e Drainage. Clogged gutters * Roof. When was the last professional know. SERVPRO
Annapolis/ are a common cause of time you had your roof of Annapolis/Severna Park can
Severna drainage problems. However, inspected? Ideally, your develop an Emergency Ready
Park make sure you fix drainage roof should be inspected Profile (ERF) for your building
problems with patios and and maintained on a yearly and provide your facilities staff
s fall approaches, the landscaping too. Do you see basis. Keep those gutters with a telephone application
Avibrant colors of the any puddles in your yard? clean of leaves and debris. that will keep them prepared for
falling leaves can quickly This can be a sign of drain- e Keep wet leaves away from  severe weather. For more infor-
become a headache! age problems. To avoid water your foundation. mation, call 410-647-8181. [

WATER STORM MOLD FIRE

SERVPRO"

24 HOUR EMERGENCY SERVICE

COMMERCIAL AND RESIDENTIAL
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Love Where You Live

Continued from page 4

back-to-school haircuts. We then walked to Diehl’s to pick
out fresh produce for dinner before heading back to our
house. In the end, it was a three-mile walk around town,
and although it was a special enough occurrence to post
about (and now write about), it isn’t the first or last time
we have accomplished our weekend errands via foot while
hauling our purchases via stroller. It was, however, the first
time | made a compilation video of our adventures.

Ironically, what wasn’t on that video were later stops
to Jeno’s Steaks for lunch, Franklin’s Toys for a birthday
present purchase, a visit to a charity lemonade stand be-
hind The FroYo House, a final stop in Dawson’s Liquors to
stock up the cooler for an afternoon boat ride to Annapolis
with friends, and the follow-up dinner and firepit back at
our house that evening.

All'in all, this was an amazing day and a perfect way to
celebrate the end of summer. Yet as someone who grew
up in Severna Park, taking walks to local shops, hanging
out at a community beach or pool, having a meal at a local
restaurant and taking boat rides from community piers are
things that can feel almost normal here.

In fact, if you're anything like me, sometimes we can
take for granted all the amazing people and businesses

we interact with daily around the town. Many of these folks
have been here for generations and feel like they are a
part of the town’s fabric (can you remember Severna Park
without Garry’s Grill?)

After selling homes here for the past 13 years, | can
assure you that these things aren’t “normal” and that when
I help families move into Severna Park, Millersville and
Arnold from outside of the area, they are typically blown
away by everything | mentioned above. This constant
reminder through the lens of new residents keeps my per-
spective fresh of just how special our area is.

I know that’s why my friend, a fellow Severna Park res-
ident, made the comment that she did, and | agree, | do
love where | live and | will do my best to show my gratitude
daily and continue to not take our amazing community
for granted.

As you’ve had a glimpse into my recent Saturday, | hope
your memory is flooded with similar experiences you’'ve
had with your family or maybe it inspires you to take a day
to explore our town on foot this autumn. | hope to see you
around town!

For more information, visit www.mattwyble.com, contact
Matt Wyble at matt@mw.team or 833-MWTeam-1, or follow
@4thgenrealtor on Instagram and @Matt\Wyble- 4th Generation
Realtor on Facebook.

What’s Your Home Worth?

Call 410-320-0282 to find out!

Free Recorded Info- 24HRS.
1-800-708-7596 Enter # 2994

Free Recorded Info- 24HRS.
1-800-708-7596 Enter # 3934

Touches of Yesteryear... Updated! Aamzing Davidsonville One-of-aKind Annapolis Waterfront

Free Recorded Info- 24HRS.
1-800-708-7596 Enter # 3614

Free Recorded Info- 24HRS.
1-800-708-7596 Enter # 2194

BEV LANGLEY

Anne Arundel County’s # 1 Agent in

Homes SOLD since 1994!

Amazing Shipley’s Choice Quick Occupancy... Shipley’s Choice Shipley’s Choice Coming Soon! Coming Soon Carroliton Manor!

Free Recorded Info- 24HRS.
1-800-708-7596 Enter # 3504

Free Recorded Info- 24HRS.
1-800-708-7596 Enter # 3084

CALL or TEXT
430-320-0282

for more information
on any of these homes.

To find out your
homes current value
CALL or Text
Bev Langley

410-320-0282

Free Recorded Info- 24HRS.
1-800-708-7596 Enter # 3414

Bev Direct: 410-320-0282
ffice: 410-729-7700

Web: bevlangley.com

Email: bev@bevlangley.com

Keller Williams Flagship of Maryland fully supports the principles of the Fair Housing Act and The Equal housing Opportunity Act. Each Office is Independently Owner and Operated.
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The New Homeowner’s Moving Checklist

Family Features

ow that you've closed on your first house, you're officially a
N homeowner. However, before you can get comfy in your new
place, you need to actually move in. If you've never moved
into a new house, there are a few things you may not be aware of.
As you make plans to move into a house for the first time, consid-
er these tips as you begin to get settled.

Have The House Cleaned

You have two options: either roll up your sleeves and do a
complete top-to-bottom cleaning before moving in or hire a
cleaning service. While both options work, one will save you
money and the other will save you time.

Tackle Any Small Projects

If you already know you want to make some changes, it's best
to do that before you move your things. Your home inspector
can go over your entire house and suggest possible renova-
tions and improvement projects.

Meet Your Neighbors

Even if you've never taken the time to introduce yourself to
your neighbors before, you'll likely want to get to know the
folks who live next to or near your new home. Consider stop-
ping by with a simple gift, like cookies to break the ice. Say hi
and get things started on the right foot.

Check Out Community Activities

Every community has its own personality. That includes the
local hotspots, activities, seasonal celebrations and recre-
ational options. You may have looked into some of this while
you were shopping for your new home, but now that you know

where you'll be living, this is a perfect opportunity to sign up
for a recreational sports team or put the annual festival on
your calendar.

Make Sure You Have Power

When you move into a new home, it’s up to you to contact the
electric provider for the area to set up an account and ensure
the power is on. Do not count on the former owner to leave
the power on for you.

Replace The Locks

Rather than assuming you have complete control over who can
get in your home, it's best to change all the locks. This simple
step isn’'t overly expensive and can give you peace of mind.

Consider Eco-Friendly Appliances

Going green can reduce your energy costs as well as your
carbon footprint. It doesn’t have to cost a fortune to make
your house eco-friendly. There are energy-efficient appliances
to suit every price range. Plus, simple changes, like LED bulbs
and a smart thermostat, can further reduce your energy bill.

Make Your New Home Safe

At a minimum, you should check every smoke and carbon
monoxide alarm to ensure they work. If not, replace them and
purchase a fire extinguisher or two for added protection.

Account For Qutdoor Essentials

You'll want to arrange for a lawn care provider if you don’t plan
on doing it yourself and give some thought to any needed
landscaping, which makes outdoor maintenance one less
thing to worry about as you settle in. |l

Moving to your
first home is
a significant
milestone. Make
the experience
of moving in
memorable,
efficient and
as stress-free
as possible by
working through
this checklist
ahead of time.
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DIY Title Work

Continued from page 5

home as a form of estate
planning. However, this can
create adverse consequenc-
es for the owner as they give
a property right to someone
other than themselves. While
not true in every scenario, this
can lead to disputes or limita-
tions regarding the disburse-
ment of the sales proceeds
if the property is sold or
restrict the ability of one party
to transfer the property to a
subsequent purchaser. It also
may leave the property vul-
nerable to the creditors of the
newly added family member.
There may also be financial
implications resulting from the
transfer, such as transfer and
recordation taxes in connec-
tion with deed recording and
potential tax liabilities for the
added owners.

Some deeds also contain
references to easements,

deferred water facilities
charges or exclusive rights
that benefit a property. Addi-
tionally, the items particular
to that property are generally
not included in the stock
forms we see. A homeowner
needs to show their interests
to others with this informa-
tion contained in their deed
because that interest could
be lost if it is not.

Speaking with a real estate
attorney before modifying
the title to your property is
always recommended. This
step ensures you are effec-
tively accomplishing your
goals without experiencing
the potential adverse impacts
or unintended consequenc-
es a faulty or poorly drafted
deed may present.

For more information,
contact Eagle Title at 410-
266-3600 or www.eagle-
titte.com. B

Maryland Mortgage Program

Continued from page 10

The Fiscal Year 2023 new products and enhance-

ments include:

* Base down payment assistance will be increased
from $5,000 to $6,000.

* SmartBuy, which offers student debt relief to homebuy-
ers, will provide an extra down payment assistance option
of a 4% loan. SmartBuy borrowers can choose between
$6,000 or a 4% down payment and closing cost assis-
tance loan in addition to student debt relief up to $30,000.

* HomeStart is a new loan product for borrowers with
income below 50% area median income (AMI) to assist
them with a 6% down payment and closing cost assis-
tance loan.

¢ HomeADbility, for homebuyers with disabilities, to provide
increased funding and a flexible loan structure.

In addition to the newly launched loan products, the Maryland
Mortgage Program offers a variety of mortgage products specifi-
cally tailored to make homeownership affordable and sustainable,
including flexible government and conventional loans that come
with various levels and forms of down payment and closing cost
assistance and attractive interest rates for both first-time and repeat
homebuyers, conventional refinancing and even student debt relief.
To learn more and find out which product is right for you, visit www.
mmp.maryland.gov and contact a participating lender. |l

JACKIE SHEA

Realtor®

I AM NOT JUST YOUR NEIGHBOR,
I AM ALSO YOUR REALTOR!

| am a proud resident of Severna Park —
raising my family here and keeping my
finger on the pulse of our amazing
community. Please keep me in mind
for all your real estate needs!

Team Shea at
RE/MAX Executive

Your Neighbor
and Local Realtor

(X 1] §on (X X

NS
(C) 240.994.0398 | (O) 443.274.1942
jackiesheahomes@outlook.com
www.teamshea.com

Contact us today for a
Complimentary Consultation!
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Renovations Are Key To
Real Estate Marketabhility

John
Aliff

hen it comes to selling
real estate, whether it
be residential or com-

mercial, presentation matters. Al
too often, dollars are left on the
table by sellers due to their un-
willingness to spend money on
renovations prior to selling. The
inherent bias is to avoid putting
any more money into something
that will no longer be yours.

A more appropriate way to
think about money spent on
renovations is in terms of return
on investment (ROI). If it costs
$12,000 to remodel a bathroom,
but the house can then be listed
for an additional $15,000, then
those are dollars well spent. The

big question, however, is which
renovations are more important
than others when there’s a mutu-
ally exclusive budget? The short
answer is it depends on the
specific property in question, but
we'll touch on two of the best
focus areas here.

1.

Have you ever walked in a
house to see an old, outdated
bathroom and thought to your-
self, “Wow, I'd love to shower
and brush my teeth in here?”
Yeah, me either. Bathrooms
are one of the most important
rooms in a house. Of course,
most people want the latest
styles and trends, but it goes
beyond style. We spend a sig-
nificant amount of our time in a
bathroom, focusing on hygiene.
So, when a buyer comes in and
sees an outdated bathroom,
it often comes off as being
unclean (due to the nature of

everyday wear and tear), and it
becomes an immediate turnoff.

2.

This an easy one, but again
often avoided due to the higher
cost associated with renovating
a kitchen. The kitchen is the
key focal point and one of the
main entertaining areas in every
home. Small, cramped kitch-
ens with closed-off walls are
a thing of the past (or at least
they should be). Most buyers in
today’s market want to see open
concepts, new stone counter-
tops, big islands, freshly coated
cabinets, etc.

Other items worth address-
ing are floors, paint and curb
appeal, of course. One common
theme with any renovation is that
none of them are cheap, which
is why they’re often avoided by
the seller. However, buyers face
the same cost burden when
purchasing a home if the reno-

15

vations have not already been
done, and that could easily turn
them away. In fact, the conve-
nience of purchasing a home
that has recently been renovated
or at least move-in ready is often
paid a premium over the cost
that the seller paid to have such
renovations done — ROI.

There are a variety of ways
o address the upfront costs of
renovations rather than avoiding
them. A&A Home Renovations
and Park Modern Realty often
work together with sellers to
sell their homes for top dollar.
Their collective experience in
real estate sales, investments,
and renovations allow them to
prepare homes with the ulti-
mate marketability and deliver a
successtul result to clients.

John B. Aliff lll, CFA, CPA,
is a partner with Park Modern
Realty and owner of A&A Home
Renovations. i



PARK MODERN
REALTY

A MODERN APPROACH TO TODAY’S
CHANGING REAL ESTATE MARKET!

410-541-7022

info@parkmodernrealty.com | www.parkmodernrealty.com

e selling homes « buying homes
e investment properties o estate properties o leasing properties
e home renovation consultations to increase marketability

A local full service real estate brokerage and
property management company.




